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Committed to delivering high-quality voice and 
data services to customers anywhere in the world

NSSLGlobal today

Head Office

Offices

Teleports

240
Employees

MGBP 17
EBITDA 2023

MGBP 92
Revenue 2023

12
Countries
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Satellites are unique in their ability to connect remote locations
Satellite is the “must-have” technology when no other connectivity solution is available

Example end-users

Satellites act like big “mirrors” in the sky

✓ High capacity / speed

✓ Relatively inexpensive

 Limited range (coastal / land mass)

4G/5GB

C

D

A

✓ Extremely high capacity / speed

✓ Cheap to run (once “in the ground”)

 Requires a physical “wired” connection

Fiber / Cable

✓ (LEO) Rather high capacity / speed

✓ (GEO/LEO) Can connect anywhere on earth

 (GEO) Currently relatively low capacity / speed

 (GEO) Expensive

 (LEO) Relatively expensive

Satellite – GEO/LEO

Satellite companies operate and manage:

▪ Solutions and services

▪ Ground infrastructure

A

B

▪ Space infrastructure

▪ Spectrum rightsD

C

Satellite’s key attribute is its coverage

Global coverage 

and access 

to solutions 

and services
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1. Mobile satellite services (MSS) provide two-way L-Band satellite communications to global users who are on the go or in 

remote locations, with terminals ranging in size from handheld to laptop-size units and typically provide less then 1 Mbits bandwidth. 

2. A very-small-aperture terminal (VSAT) is a two-way satellite ground station with a dish antenna that is smaller than 3.8 meters

Leading independent provider of satellite communications, 
navigational systems and IT solutions

NSSLGlobal

• An independent provider of cyber secure satellite and mobile communications, OT and IT data solutions, 

engineering and IT support, to predominantly maritime and governmental mobility markets across the globe

• More than 50 years of experience in these markets

• Brings together the best-in-class satellite solutions from key satellite operators to offer options 

across C-, L-, Ka- and Ku-band networks along with a hybrid LTE/GEO/LEO Satellite solution

• Partnerships with some of the largest MSS1 and VSAT2 satellite and LEO satellite operators,

including Inmarsat, Iridium, Thuraya, Telesat, Eutelsat, JCSAT, Intelsat and Starlink

• Committed to support customers locally, offering a large infrastructure of global sales 

and service offices, teleports, and local partners across all the major continents

• 24/7 network operation centres, which provide nonstop technical support for every customer, 

whether on land, at sea or in the air

• Security Operation Center (SOC) to prevent, detect, analyse and respond to cybersecurity incidents

• Shareholders comprise Arendals Fossekompani ASA (80%) and the management team of NSSLGlobal (20%)

Company description

Revenue (2023) split by segment25 beams across 16 satellites

Segment overview

Commercial maritime, 

offshore/energy, larger 

fishing boats and 

super-yachts

Maritime

Navy vessels, coast 

guard and land-based 

mobile command and 

control centers 

Military / Govern.

Heads of State Aero, 

offshore energy, 

media, NGOs, ESA 

and mining

Other

39%

56%

5%

MGBP 92

Revenue

Maritime

Military / Government

Other
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NSSLGlobal is taking full responsibility from satellite to end-user
VSAT value chain

Satellite Capacity

Teleport facility

Hub infrastructure

Network operations

Service management

End user

Vertical 

Integrated  

Model

Managed 

Service 

Model

Virtual Network 

Operator 

Model

Virtual

Infrastructure 

Model

NSSL 

Model

Satellite 

operator domain

Service 

operator domain

1

2

3

4

5

6

NSSLGlobal is a Satellite Communication Provider

VSAT Network Operator, System Integrator,  Engineering Solution House & Application Developer.



Commercial in Confidence 26

Revenue split by type

2023

Predominately subscription-based revenue model
with airtime still being the largest revenue contributor

Airtime

• Subscription and / or usage-based pay

• Includes value added services 

• Contract period is typically 1-3 years

• Often bundled with hardware financing 

and global maintenance (3-5 year contracts) 

Hardware
• Ad-hoc hardware purchases both direct 

to end users and indirect through resellers

Projects and 

value-added 

services

• Government & Maritime Engineering 

Projects and Value-added Services

• Complex engineering system integration and development. 

• Multi-year projects which once rolled out generally 

include ongoing service and technology renewal contracts 

60-65 % multi-year recurring revenue.
Trend

Projects and value-added services take larger part of the revenue split. 

56%

14%

30%
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The customers demand more, and suppliers have increased capabilities... …NSSL provides the solutions

NSSLGlobal delivers state-of-the-art services and solutions

Advancements in Satellite Technology
Ongoing technological advancements, including the 

development of high-throughput satellites (HTS) and smaller, 

more cost-effective satellite designs, are enhancing the 

capabilities and cost efficiency of satellite communication.

Internet of Things (IoT) Connectivity
The proliferation of IoT devices and applications is creating 

a demand for reliable and ubiquitous connectivity. Satellite 

communication plays a role in providing coverage in areas 

with limited terrestrial infrastructure.

Government Defense Applications
Governments worldwide continue to invest in satellite 

communication for defense and security purposes. 

This includes the development of secure communication 

networks and satellite systems for national defense 

and surveillance.

Cybersecurity Concerns
As satellite systems become more integrated into 

critical infrastructure, concerns about cybersecurity 

and the need for secure satellite communication 

links are growing.

Increasing demand for Broadband Connectivity
The growing need for high-speed internet access, 

particularly in remote and underserved areas, is driving 

the demand for satellite communication services.

State-of-the-Art Connectivity Solutions

Relevant Global Megatrends:

Intelligent Value-Added Services

Cyber Security
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Example use cases:

• Navigational and weather services

• Energy optimization

• Route optimization

• Real-time monitoring and preventive maintenance

• Remote cargo management

• “Always-on” connectivity

• Performance monitoring system

• Crew welfare

• Ship entertainment system

• MMRD - Multimedia reception and distribution

Value Added Services

▪ CrewVision

▪ Crew UNITE

▪ My CC email

▪ IP PBX

Hosted Applications and 

IT Management

Management Overview 

and Control Portal

▪ Split Billing

▪ HQ & Vessel 

Portal

▪ Monitoring

Vessel Communications 

Management

Security

▪ Web filter & 

Firewall

▪ Embedded VPN

▪ UTM

▪ Cybersecurity logs

VSAT

Business LAN

CREW LAN

LAN/WiFi

Vendor LAN

4G/5G

L-Band

Smart@Sea

WAN

LEO

Flexible and unified communication package, fulfilling regulatory

requirements with regards to security, safety and emissions

Smart@Sea Platform Combined with Satellite 
Comunication Turns the Vessel Into a Strategic Asset

Intelligent Value-Added Services
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FusionIPLeo Provides the Optimal Combination of Availability and Bandwith
State-of-the-Art Connectivity Products

MEO/LEO

Service Providers

• 2023 introduced the game-changing

communications service FusionIPLeo, combining

traditional VSAT service with high-capacity LEO, 

to offer a dynamic service to the customers.

• Benefits of a reliable VSAT service is combined

with the low latency and high capacity from the

LEO/LTE to provide continuous services over 

the most suitable bearer

• Business critical functions are routed over our 

Proprietary, in-house-developed SatLink 

modems, which provide VSAT connectivity 

where we can offer a guaranteed performance 

(CIR) and a 24/7 well proven support set-up

• Other services, like crew welfare, 

are routed over LEO

• NSSL currently offers Starlink, and other high-

capacity suppliers will be provided over time

NSSL ensures that data is routed via the most suitable solution (availability vs. bandwith)

Illustration
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Long established relationships (+20 years) and contracts 
with blue chip maritime, government and defence customers

Selected customers

Maritime

Military / Govern.
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Financial development

2014 – 2023

Proven financial track record with 6,7 % average growth p.a. and healthy dividends

+6,7%

Revenue 
(GBPm)

EBITDA % 

EBT1 (GBPm)

19.5%

6.5

17.1%

7.1

19.3%

9.8

19.9%

9.1

22.2%

9.4

24.7%

13.5

22.5%

11.4

22.9% 24.5%

15.1 19.9

19.0 %

15.9

Source: Company information

1. Earnings Before Tax
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NSSLobal empowers the green transition and helps 
adaptation to climate change, as defined by the EU taxonomy

Climate mitigation

Facilitate more efficient navigation, resulting 

in less fuel consumption and lower emissions

The activities and 

services in NSSL that 

empower the green 

transition and help 

adapt to climate 

change is covered by 

the EU Taxonomy as 

of EU 2020/852
Climate adaptation

Establish solutions for effective communication 

in areas impacted by natural disasters
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NSSLGlobal Key strengths

*Source: Satellite Communication Market, Straits Research, 2021

Serving high-end market

Global footprint

Recurring revenues and strong cash flow

Long-term relationships

Leading engineering & support capability

Huge market

Positioned for growth

50 years of experience providing high-end satellite communication and data solutions 

and services to demanding customers in the governmental and maritime mobility markets

Worldwide presence as independent service and hardware provider 

combined with partnerships with all important satellite operators

Predominantly subscription-based revenue model providing 

recurring revenues and consistently healthy dividends

Long established relationships (+20 years) and contracts with 

blue chip maritime, government and defense customers

Renowned for 24/7 technical support & taking 

full end-to-end service responsibility

Forecasts* indicate that total annual revenues from the satellite connectivity market could 

approach USD 160 billion 2030, growing at a CAGR at 9,4% in the forecast period (2022-2030)

Well positioned to exploit growing market opportunities within value-added services and digitalization 

such as crew welfare, cyber security, route optimization, remote cargo monitoring and preventive maintenance



Thank you! 
Read more at nsslglobal.com
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